Hi, my name is Trent, 
Do you consider yourself a serious professional independent advisor?
Has best practice for your clients always been your intention?
[bookmark: _GoBack]Is making six or seven figures every year, your goal?
Are you always striving to learn a better way and process?
Is your prospecting costly and attendance disappointing?
If you said yes to any of these questions, we need to talk.
As a 30 year veteran in the financial service business I have seen a lot of marketing programs, gone to hundreds of meetings and got excited about some of the content but found myself and many of the attendees disappointed. “What do I do next” and how do I execute are common issues I have witnessed.
It’s time to bring purpose to your process!
Message me. 
 

