High End Client Program
Call Reminder Email Campaign


EMAIL 1 – SENT IMMEDIATELY AFTER APPLICATION RECEIVED
Subject: CONFIRMED – Your Breakthrough Session request has been processed...
Body:
Congratulations [FIRSTNAME]!
You successfully requested your 60-minute High End Client Breakthrough Session. Your call is tentatively scheduled for [CALLDATE] at [CALLTIME] [TIMEZONE]
I’m excited to have you chat with my team.
A few important things:
1. You need to be aware that we usually say "no" to more people than we actually say "yes" to helping on the call.
We only help people who are cool and action takers like yourself.
Watch This Video Before Your Call
Gail shifted from being a struggling realtor that was about to get a "job" to a ROCKSTAR realtor that's projecting 200 (closed transactions) listings and buyers in 2017!
She states in our interview that she will forever be grateful for the High End Client Program and how every agent should take action on this program.
[SCREENSHOT OF VIDEO OR TESTIMONIAL]
2. Make sure you are in a quiet place during the call. Not driving, at the airport, at a coffee shop, or anything else that may distract us.
We take your time very serious and when we're on the call mapping out your future - You have my team's full attention. We'll be in a super quiet place where we can fully devote our focus to you!
So please make sure you are in a quiet place where you can focus on our call and building your amazing future.
3. If you need to cancel or change the call time - you can do so by clicking the link below:
[BOOKING-CANCEL-LINK]
If you "no show" we'll have to move on and will not re-book the complimentary call with you ever again. However, you may purchase another call for a $1997 consulting fee, by sending an email request to: Support@CoreDM.co
Looking forward to your call,
Kent Littlejohn
High End Client Program Co-Founder
PS- Don't forget... Make sure to eliminate all distractions during our call, including driving your car, so that you can get the most out of our time together and of course remain safe. :)
P.P.S. Please make sure you check out this page [LINK TO VIDEO TESTIMONIAL] before our call.

----------------------------------------------------------------
EMAIL 2 – SENT 3 DAYS BEFORE CALL
Subject: Watch this before your breakthrough session...
Body:
Hey [FIRSTNAME]!
I'm really looking forward to your session with our team on [CALLDATE] at [CALLTIME] [TIMEZONE]
Before then, I wanted to make sure you saw my interview with Adam Urban.
Adam generated well over $1M without any ad spend using some of the strategies I showed him. Watch this interview to learn how he did it.
[SCREENSHOT OF VIDEO OR TESTIMONIAL]
You can see the video here
Please watch it before our call.
A few IMPORTANT things:
1. You need to be aware that we usually say "no" to more people than we actually say "yes" to helping on the call.
We only help people who are cool and action takers like yourself.
2. Make sure you are in a quiet place during the call. NOT driving, at the airport, at a coffee shop, or anything else that may distract us
We take your time VERY SERIOUS and when we're on the call mapping out your future - You have my team's full attention. We'll be in a super quiet place where we can fully devote our focus to YOU!
So please make sure you are in a quiet place were you can focus on our call and building your amazing future.
3. If you need to cancel or change the call time - you can do so by clicking the link below
[BOOKING-CANCEL-LINK]
If you "no show" we'll have to move on and will not re-book the complimentary call with you ever again. However, you may purchase another call for a $1997 consulting fee, by sending an email request to: Support@CoreDM.co
Looking forward to your call,
Kent Littlejohn
High End Client Program Co-Founder
PS- Don't forget... Make sure to eliminate ALL distractions during our call, including driving your car, so that you can get the most out of our time together and of course remain safe :)
P.P.S. Please make sure you check out this page before our call.
----------------------------------------------------------------
EMAIL 3 – SENT 2 DAYS BEFORE CALL
Subject: Quick reminder...
Body: 
Hey [FIRSTNAME]!
I know you’re busy so I’ll be quick…
Just wanted to remind you about the High End Client breakthrough session you registered for.
It's only 2 days from today!
You're registered and everything's good, BUT I wanted to be sure you saw this beforehand...
My friend, Tim Stremos, has an amazing story to share with you
Watch it here right now 
[SCREENSHOT OF VIDEO OR TESTIMONIAL]
A few IMPORTANT things:
1. You need to be aware that we usually say "no" to more people than we actually say "yes" to helping on the call.
We only help people who are cool and action takers like yourself.
2. Make sure you are in a quiet place during the call. NOT driving, at the airport, at a coffee shop, or anything else that may distract us
We take your time VERY SERIOUS and when we're on the call mapping out your future - You have my team's full attention. We'll be in a super quiet place where we can fully devote our focus to YOU!
So please make sure you are in a quiet place were you can focus on our call and building your amazing future.
3. If you need to cancel or change the call time - you can do so by clicking the link below
[BOOKING-CANCEL-LINK]
If you "no show" we'll have to move on and will not re-book the complimentary call with you ever again. However, you may purchase another call for a $1997 consulting fee, by sending an email request to: Support@CoreDM.co
Looking forward to your call,
Kent Littlejohn
High End Client Program Co-Founder
PS- Don't forget... Make sure to eliminate ALL distractions during our call, including driving your car, so that you can get the most out of our time together and of course remain safe :)
P.P.S. Have you seen the method I used to rocket my startup from ZERO to $1MM+ in 12 months and how you can model it to scale your business?
Here is your Breakthrough Session information:
WHEN: [CALLDATE] at [CALLTIME] [TIMEZONE]
One of our Business Strategists will call you then!

----------------------------------------------------------------
EMAIL 4 – SENT 1 HOURS BEFORE CALL
Subject: [FIRSTNAME], don't forget about tomorrow!
Body:
Hey [FIRSTNAME]!
Don't forget, tomorrow is your High End Client Breakthrough Session.
Here's the info again just in case:
[CALLDATE] at [CALLTIME] [TIMEZONE]
A few IMPORTANT things:
1. You need to be aware that we usually say "no" to more people than we actually say "yes" to helping on the call.
We only help people who are cool and action takers like yourself.
Check out this interview with Tyler Ellison
In just the first week, Tyler was able to generate $60k (profit) without ad spend, a fancy website or a time sucking blog.
[SCREENSHOT OF VIDEO OR TESTIMONIAL]
2. Make sure you are in a quiet place during the call. NOT driving, at the airport, at a coffee shop, or anything else that may distract us
We take your time VERY SERIOUS and when we're on the call mapping out your future - You have my team's full attention. We'll be in a super quiet place where we can fully devote our focus to YOU!
So please make sure you are in a quiet place were you can focus on our call and building your amazing future.
3. If you need to cancel or change the call time - you can do so by clicking the link below
[BOOKING-CANCEL-LINK]
If you "no show" we'll have to move on and will not re-book the complimentary call with you ever again. However, you may purchase another call for a $1997 consulting fee, by sending an email request to: Support@CoreDM.co
Looking forward to your call,
Kent Littlejohn
High End Client Program Co-Founder
PS- Don't forget... Make sure to eliminate ALL distractions during our call, including driving your car, so that you can get the most out of our time together and of course remain safe :)


----------------------------------------------------------------
EMAIL 5 – SENT 2 HOURS BEFORE CALL
Subject: [FIRSTNAME], our meeting today
Body:
Hey [FIRSTNAME]!
You all set for your High End Client Breakthrough Session today?
We'll go for about 60 minutes and our team member will answer any questions you might have.
We'll be calling you at your scheduled time ([CALLDATE] at [CALLTIME] [TIMEZONE])
If you haven't done so already, be sure to take a few minutes and watch this video before your call.
Gail shifted from being a struggling realtor that was about to get a "job" to a ROCKSTAR realtor that's projecting 200 (closed transactions) listings and buyers in 2017!
She states in our interview that she will forever be grateful for the High End Client Program and how every agent should take action on this program.
[SCREENSHOT OF VIDEO OR TESTIMONIAL]
A few IMPORTANT things:
1. You need to be aware that we usually say "no" to more people than we actually say "yes" to helping on the call.
We only help people who are cool and action takers like yourself.
2. Make sure you are in a quiet place during the call. NOT driving, at the airport, at a coffee shop, or anything else that may distract us
We take your time VERY SERIOUS and when we're on the call mapping out your future - You have my team's full attention. We'll be in a super quiet place where we can fully devote our focus to YOU!
So please make sure you are in a quiet place were you can focus on our call and building your amazing future.
3. If you need to cancel or change the call time - you can do so by clicking the link below
[BOOKING-CANCEL-LINK]
If you "no show" we'll have to move on and will not re-book the complimentary call with you ever again. However, you may purchase another call for a $1997 consulting fee, by sending an email request to: Support@CoreDM.co
Looking forward to your call,
Kent Littlejohn
High End Client Program Co-Founder
PS- Don't forget... Make sure to eliminate ALL distractions during our call, including driving your car, so that you can get the most out of our time together and of course remain safe :)
P.P.S. I wrote this article for you - "RISK Cost Me Millions And Landed Him In Federal Prison For 10 Years"
Here is your Strategy Session information:
WHEN: [CALLDATE] at [CALLTIME] [TIMEZONE]
[bookmark: _GoBack]One of our Business Strategists will call you then!
